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Eloqua Experience 2010 Markie Submission – Revenue Growth
Perhaps the greatest marketing achievement is getting SALES to sing your praises. That’s why the Sales Impact award stands out in the eyes of this judging committee. If you’ve given your sales team the tools, technology and techniques that improve win rates, sales velocity or competitive advantage, we want to hear about it - IN THEIR WORDS. Nominations for this award must include testimonials from sales professionals in addition to improvements in sales-related KPIs and metrics.
· Submission deadline is July 30, 2010. 

· Submit your completed form to markies@eloqua.com.  
· Finalists will be announced on August 23, 2010.
· Winners will be announced on October 19, 2010.
Submitter Name: 
      
Submitter Company: 
      
Submitter Phone: 
      
Submitter Email:
      
Describe your Business: 

     
Please provide an overview of your quarter over quarter/year over year revenue growth.
     
Did your revenue growth result from an adjustment in strategy, sales channel, or skills? How was that change managed? 

     
What investments in people or technology infrastructure were required to reach this revenue growth?

     
What new processes, if any, were required to reach this revenue growth?

     
How has marketing contributed to the revenue growth? How are you able to measure that?

     
How did your achievements impact the relationship between marketing and sales? Alignment? Cooperation? 

     
What have you learned from this process that you will use to drive further growth?

     
Any additional comments?
     
Markie Award: Revenue Growth
www.EloquaExperience.com
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